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All of our Public Classes support changing skill demands.
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HLUdNMVAISAUNUY - Case study : Uniduausenius:zauanuadSomnmisidnagnsnivaisaala
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O Module 1: ammwsauvavaisaarauazUrdgnidnans:nu

« nMwnisaalralagsou (Overview Marketing)
e Javumauannavwans=nucanisailduadnssunivaisaara (External environment analysis)

@ Module 2 : a1s3ias1KaaratazanAtdikuig

* MSILASIzKadUYavYaaIa (Segmentation)
* MsIIAS1KnauanAWku1e (Targeting)
* MS3LIASIKANUKUL / Dadiu (Positioning)
» Us:Tosunlasumnmsitasi:k dduvavaaia nduanAthkuig wazdiukuv / aaéu

@ Module 3 : M1S31AS1:KALLLY

» asoaNulawsSeulunmsuyvIuddgnsItASIEKALLLYIUNIVAISaala (Competition Analysis)
* INAUAAISIIAS1IEKDALLTY Dadau lond uazgdassa (SWOT Analysis)
* Workshop : “SWOT Analysis”

@ Module 4 : a1s)1vuKUNAgNSAISOAIN
(Marketing Mix 4P's : Product, Price, Place, Promotion)

* asvANUFSINIVAISaaIadrIgnagnswaanaun (Product)

« InAGAMsAavs1AKIarlsgoaa (Price)

* USK1SEOYNMIVNISYaIKUIgadv(sikUs=aundudis (Place)
. mMsdviasumsaalanadvesauigazwasils (Promotion)
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